YEPKACHHHUH /IEPERABHMi
BISHEC-KONEAHK

dakynbTeT 6akanaBpCbKOI MigroTOBKU

K

adpepa eKOHOMIKM, yrnpaBniHHA Ta agMiHICTpyBaHHA

CUNABYC

ba3oBa indopmanisa npo AucuunIiny

Ha3Ba nucuuniainu

EN306

AHrJifichbKa JJI51 TiJI0BOT0 CHiJIKYBaHHs /
English for Business Communication

PiBenn BHINOI ocBiTH

[TouaTkoBuii piBeHb (KOPOTKHI IMKJT) BUIIOi OCBITH

I'any3b 3HaHb

05 «ComianpHi Ta MOBEIIHKOBI HAYKH»

CneuiajbHicTbh 051 «ExoHoMiKa»

OcaiTHs1 nporpama ExoHoMika Ta yrpaBiiHHs 013HECOM
CemecTtp 1,2

dakyJabTeT /BiAdiJIeHHs bakanaBpchKkoi MArOTOBKH

Kype 1

AHoOTAaNifA Kypcy

Merta HaBuYaibHOI AMCLUHUILUIIHM TMOJSATae y (OpMyBaHHI y CTYACHTIB
HaBUYOK Ta PO3BUTKY YMIHb IPO(ECIiHOTO IHIIOMOBHOTO CIUIKYBaHHS
Ha pIBHI HE3JIEKHOTO KOpUcTyBaua (B2+), skuii 3a0e3meuye HeoOXiqHY
KOMYHIKAaTUBHY  CIPOMOXHICTh Yy  CHUTyaIlisiX, TIOB’sI3aHUX 13
npodeciifHOIO AISUTHHICTIO, B YCHIN Ta MUCEMHIN (popmax.

Jis  JOCATHEHHS BHIIEOKPECIeHOI MeTH CcOopMylIbOBaHO Takl
3aBJAaHHs: 30arayeHHs JIGKCMYHOTO 3amacy B 00cs31 TEeMaTuKH,
3yMOBJICHO1 TpoQeCItHUMU TOTpedaMu; CHCTEMaTH3allis TPaMaTUYHOTO
Marepiary, HabyToro 3a MomnepeIHi POKM BUBYCHHS] MOBH, HEOOX1THOTO
JUIs HaBYaHHS JUIOBOTO CHUIKYBaHHSA, (POPMyBaHHS HaBUYOK YCHOTO
MOHOJIOTIYHOTO Ta J[IaJIoTTYHOTO MOBJIEHHS Y Me&Xax (haxoBOi TEMaTUKU;
PO3BUTOK OCHOB JUIOBOT KYJIbTYpH Ta E€THUKETY Ta 3HAMOMCTBO i3
0COOJMBOCTSAMU MDKKYJIBTYPHOT JIJIOBOI KOMYHIKalii, oOuparu i
3aCTOCOBYBAaTH JOIUIbHI KOMYHIKaTMBHI CTpaTerii BIAMOBITHO [0
pi3HHX TOTPEO.

Cropinka kypcy B MOODLE

http://78.137.2.119:2929/grade/report/grader/index.php?id=472

MoBa BUKJIaJaHHA

aHTJIACHKa

JIekTOp KYpCY

KaHJ. MeJl. HayK, AoleHT IBanoBa Ipuna BikropiBHa
KaHaIl KOMYHIKaIIii:
CJIH «Moodle»: moBimomMieHHs B 4arti

E-mail: irivik@gmail.com

Mic

e JUCUMILIIHE B OCBITHIH nporpami

OceiTHs nporpama

http://csbc.edu.ua/documents/otdel/oop_eb.pdf

Ilepeuik 3araJabHuX
kommnerenTHocTei (3K)

3K 3. 3naTHicTh 10 aOCTPaKTHOTO MUCIICHHS, aHAII3Y Ta CHHTE3Y.
3K4. 31aTHICTb 3aCTOCOBYBATH 3HAHHS Yy MPAKTUYHUX CUTYaLlIsX.
3K6. 31aTHICT CITKYBaTUCS IHO3EMHOIO MOBOIO.

3K7. HaBuuku BUKOPUCTaHHS 1H(OPMAIITHUX 1 KOMYHIKAIIHHUX
TEXHOJIOT1H.

3K8. 3natHicTh 10 mouryky, oOpoOiIeHHs Ta aHai3y iHpopMarlii 3

PI3HUX JDKEpelL.




3K9. 3narHicTh 10 aganTaiii Ta /il B HOBil cuTyarii.
3K10. 3naTHicTh OyTH KPUTHYHHM 1 CAMOKPUTHYHHM.
3K11. HaBuuku MbKOCOOUCTICHOT B3aeMOIii.

Ilepesik nporpaMHux
pe3yJabTaTiB HABYaAHHA

[TPH 15. demoHcTpyBaTH 6a30Bi HABUYKH KPEATHBHOTO Ta KPUTHYHOTO
MUCIICHHS Yy TpodeciiiHOMy CHUTKYBaHHI.

I[MPH 18. BuxopucroByBatd iH(pOpMaLiiiHi Ta KOMYHIKaIliiiHi
TEXHOJIOT11

JUTSL BUPIIICHHS COIIAIbHO-€KOHOMIYHHX 3aBJIaHb, MIATOTOBKH Ta
MPEJICTABJICHHS aHATITUIHUX 3BITIB.

ITPH 19. OBostogiT HaBUYKaMH YCHOT Ta MTUCBMOBOI mipodeciiiHot
KOMYHIKaIlii Iep>KaBHOO Ta IHO3EMHOI0 MOBAMH.

[TPH 21. TToka3yBaTtu HABUYKH CaMOCTIITHOT poOOTH, TEMOHCTPYBATH
KPUTHUYHE, KPEaTUBHE, CAMOKPUTHYHE MUCIICHHSL.

[1PH 22. JlemoHCTpyBaTH 34aTHICTh AISITH COLIAJILHO BIAMOBITAIBHO Ta
CBIZIOMO Ha OCHOB1 €TUYHHMX IPUHIIUIIIB, [IHYBaTH Ta NOBAXKAaTU
KYJIbTYpHE PI3HOMAHITTS, IHAWB1IYaJIbH1 BIIMIHHOCTI JIFOJEH.

Onuc IMCHUILIIHA

CTpyKTypa HAaBaHTAKEHHS HA
CTyeHTa (HAa KOKHUI cemMecTp)

3aranpHa KUTbKIiCTh ToauH — 120

Kinpkicts kpeauris — 4

KinpkicTh nmpakTHyHUX 3aHATH — 90

KinmpkicTh TouH Jj1s caMOCTiiHOT poOoTH cTyneHTiB — 30
dopma miICYMKOBOTO KOHTPOJTIO — 3aJTiK

MeTtoau HaBYAHHSA

Brainstorming; problem solving; visualization; case study; personalized
learning, enquiry-based learning, flipped classroom; project-work.

3MicT AMCHUILIIHT

Tema 1. Cultural diversity and
socializing

Cross-cultural understanding

Welcoming visitors

Small talk: keeping the conversation going
Inviting and accepting or declining

Eating out

Tema 2. Telephoning

Preparing to make a telephone call

Receiving calls

Taking and leaving messages

Asking for and giving repetition

Cross-cultural communication on the telephone
Setting up appointments

Changing arrangements

Ending a call

Problem-solving on the telephone

Complaints

Tema 3. Meetings

What makes a good meeting?
Establishing the purpose of a meeting
The structure of decision-making
Stating and asking for opinion
Interrupting and handling interruptions
Asking for and giving clarification
Ending the meeting




Tema 4. Negotiations Types of negotiation

Preparation for a negotiation
Making an opening statement
Bargaining and making concessions
Accepting and confirming
Summarising and looking ahead
Types of negotiator

Dealing with conflict. Rejecting
Ending the negotiation

TMoaiTHKA TMCHUILTIHA

IoniTuka BinBinyBaHHS Perynsapue BifBigyBaHHS BCiX BHIIB 3aHSITh, CBOE€YACHICTh BUKOHAHHS
caMOCTIitHOT poOoTH. 3a 00’€KTUBHUX MPUYUH (HAMPHUKIAA, XBOPOOa,
MDKHapOJHE CTa)XyBaHHsS) HAaBYaHHS 30praHi3yeThCsl B OH-JaiH Gopmi
3a MIOTO/KEHHSIM 13 KEPIBHUKOM KYpCY.

IMoaiTuka mono aeajaiHiB Ta PoGoTu, siki 31a10THCS 13 TOPYIICHHSIM TEPMIHIB 0€3 MOBAKHUX MPUYHH,
nepecKJIaaHHs OIIHIOIOTHCSI HA HUXKYY OI[IHKY.
AkanemMiuHa 100poYecHicTH VY Bumagky HEJOTPUMAHHS TMOJITHKU aKaJeMI4HOi J00pOoYecHOCTI

(rutariat, camoruiariat, ¢abpukanis, Qanbcudikaiis, CHUCYBaHHS,
oOmaH, xa0apHUIITBO) Tiepea0adeHO TIOBTOPHE  MPOXOKCHHS
OIIHIOBAHHA.

CucreMa OiHIOBAHHSA

[ToTOoyHMIT KOHTPOJIb 3AIMCHIOETHCS MPOTATOM CEMECTPY IiJl Yac MPOBEAEHHS MPAKTHUYHUX, CEMIHAPCHKUX Ta
THIITMX BUJIIB 3aHATH 1 OI[IHIOETHCS CYMOIO HaOpaHuXx OamiB (MakcuMmanibHa cyma — 100 6aiiB; MiHIMaabHA CyMa,
10 JI03BOJISIE CTYJIEHTY OTPUMATH aTecTallito 3 npeamMery — 60 6airiB); MiICyMKOBHI/ CEMECTPOBUN KOHTPOJIb,
MPOBOAUTHCS Y (hopMi 3aIiKy ab0 ICTIUTY, BIAMOBITHO 10 TpadiKy HABUYAIBLHOTO MPOIIECY.
[TincymkoBa oOIliHKa 32 YMOBH 3aJiKy BHUCTaBIIAE€THCS SK 3arajbHa cyma OajiB, HaOpaHHWX 3a pe3yJbTaTaMu
MOTOYHOTO KOHTpOoJIt0. [TiIcyMKOBa OIliHKa 32 yMOBH ICIIUTY BUCTABIISIETHCS SIK 3arajibHa cyMa OajiB HaOpaHUX
3a pe3yabTaTamu noTo4Horo (70%)ra micyMKOBOTr0 KOHTPOJIIO.

HakonuuyBaHHSI peHTUHIOBHUX 0aJ1iB 3 HABYAJIbHOI JUCHHUILTiIHA

1 cemectp
Buan HaByaJabHOI podoTH Max KijabKicThL 0aJ1iB
BukonaHHst 3aBaHb 10 NpakTHYHKUX 3aHATh (Temu 1-2) 10
Jianoru, Q&A Ta poabosi curyaii (Temu 1-2) 20
Excnpec onutyBanus nekcuku (Temu 1-2) 20
VYcHi npe3enTartii (2 mpe3eHTarii) 20
Project work (1 mpoekr) 30
Pazom 100

Hakonun4yyBaHHsl peMTHHIOBHX 0aJIiB 3 HABYAJIbHOI JMCIHILTIHA

2 CemecTp
Buau HaBuyaabHOI podoTH Max KinbKicTh 0aiB
BukonanHst 3aBaHb 10 npakTHaHux 3aHaTh (Temu 3-4) 10
Hianoru, Q&A Tta ponbosi cutyaii (Temu 3-4) 20
Excripec onutyBanus sekcuku (Temu 3-4) 20
VYcHi npe3enTariii (2 npe3eHrartii) 20
Project work (1 mpoexr) 30
Pazom 100




Ikaja ouiHIOBAHHSA

ECTS bamm 3mict
A 90-100 be3noranna miaroroBka B IMUPOKOMY KOHTEKCT1
B 80-89 IToBHi 3HaHHS, MII[HI BMIHHS
C 70-79 Xoportii 3HaHHS Ta BMIiHHS
D 65-69 3a10BUTbHI 3HAHHS, CTEPEOTHITHI BMIHHS
E 60-64 Bukonanus MiHIMaIbHUX BUMOT JISUIBHOCTI B
CTaH/IapTHUX YMOBaX
FX 35-59 CnaOki 3HaHHS, BIICYTHICT YMiHb
F 1-34 HeoOxigauii moBTOpHHUI Kypc

Chnucox PEKOMEHI0BAHUX ZKEPEJI

1. CottonD., Falvey D., Kent S. Market Leader (Pre-Intermediate): Course Book. Pearson Education
Limited, 2012. 174 p.

2.  Cotton D., Falvey D., Kent S.Market Leader (Pre-Intermediate): Practice File. Pearson Education
Limited, 2004. 96 p.

3. Simon Sweeney English for Business Communication Student’s book. Cambridge University
Press, 2003. 172 p.

4.  LearningEnglish [EnexTponHmii pecypc]: Pesxnm JOCTYITY hi (0] JpKepera:

https://www.youtube.com/user/\VVOAL earningEnglish?app=desktop




